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Pittenger & Anderson, Inc. (herein referred to as P&A in this document) is a SEC-registered investment 
adviser with its principal place of business located in Lincoln, Nebraska. P&A began conducting business in 
1995. P&A is a Registered Investment Advisor offering investment management services as well as 
financial planning. Registered Investment Advisors are regulated under the Investment Advisers Act of 
1940 and are governed by the Securities and Exchange Commission (SEC). P&A is held to the fiduciary 
standard of care, which requires us to act in our clients’ best interest at all times. Brokerage and investment 
advisory services and fees differ, and it is important to understand the difference. Free and simple tools are 
available to research firms and financial professionals at Investor.gov/CRS, which also provides 
educational materials about broker-dealers, investment advisers, and investing. 
 

What 
investment 
services and 
advice can you 
provide me? 

P&A provides ongoing investment management and proactive 
financial planning advice based on individual needs.  By signing 
the P&A contract, you provide us with discretionary authority 
to manage your investment account in accordance with your 
financial goals, risk tolerance and time horizon. Discretionary 
authority allows us to buy or sell investments without 
contacting you. Clients may request customization through 
written instructions on the P&A contract.  
Managed account types include individual, joint, IRAs, trusts, 
partnerships, corporations, etc. Other types of business 
include qualified plans, donor advised funds, charity, 
foundation and other public funds. We utilize the following 
types of publicly traded investments: individual stocks and 
bonds, mutual funds, and exchange-traded funds (ETFs.) 
For more information on the services we provide, please visit 
https://pittand.com or Item 4 in Part 2A of our ADV. 

Conversation Starters 
 Given my financial 

situation, should I 
choose an investment 
advisory service? Why 
or why not? 

 How will you choose 
investments to 
recommend to me? 

 What is your relevant 
experience, including 
your licenses, 
education and other 
qualifications? What 
do these 
qualifications mean?  

What fees will I 
pay? 

P&A charges investment management client accounts 
quarterly in advance based on our fee schedule. Our 
management fee starts at 1% and provides progressive 
breakpoints. P&A offers financial planning services for non-
investment management clients for a flat fee, currently 
$3,500. Mutual funds and ETF’s may have their own internal 
fees, but P&A does not receive any additional fees for the 
funds we use. P&A takes pride in being fully transparent and 
we want our clients to have a complete understanding of their 
fees. Please visit Item 5 in our ADV Part 2A on the P&A fee 
schedule or visit https://pittand.com/fees/ for more detail. 
Please note: You will pay fees and costs whether you make or 
lose money on your investments. Fees and costs will reduce 
any amount of money you make on your investments over 
time. Please make sure you understand what fees and costs 
you are paying. 
 
 
 

Conversation Starters 
 Help me understand 

how these fees and 
costs might affect my 
investments. If I give 
you $10,000 to invest, 
how much will go to 
fees and costs, and 
how much will be 
invested for me? 
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What are your 
legal obligations 
to me when 
acting as my 
investment 
adviser? How 
else does your 
firm make 
money and 
what conflicts of 
interest do you 
have?  

When we act as your investment adviser, we have to act in 
your best interest and not put our interest ahead of yours. At 
the same time, the way we make money creates some 
conflicts with your interests. You should understand and ask us 
about these conflicts because they can affect the investment 
advice provided. P&A has an economic incentive to add to 
assets under management and has therefore adopted policies 
and procedures that mitigate the conflicts inherent in offering 
advice that delivers us any economic benefits. P&A has 
adopted a household fee schedule as of 12/31/2024. We 
believe having a single fee schedule based on total household 
assets under management mitigates the conflict of interest of 
having multiple fee schedules based on management style or 
account type. P&A uses care, transparency and due diligence 
when counselling new and established clients on management 
style and asset allocation recommendations. It is P&A’s policy 
not to accept or allow our related persons to accept any form 
of compensation, including cash, sales awards or other prizes, 
from a non-client in conjunction with the advisory services we 
provide. 

Conversation Starters 
 How might your 

conflicts of interest 
affect me and how 
will you address 
them? 

How do your 
financial 
professionals 
make money? 

Our financial professionals, or investment advisor 
representatives (IARs), are compensated via combination of 
salary, bonus and revenue incentives. P&A may pay its 
employees half of the first year’s management fees for 
qualifying new assets. This does not have impact on the 
client’s fee schedule, and the amount does not vary based on 
the account style to mitigate conflict of interest. 

 

Do you or your 
financial 
professionals 
have legal or 
disciplinary 
history? 

We are required to disclose any legal or disciplinary events 
that are material to a client's or prospective client's 
evaluation of our advisory business or the integrity of our 
management. Our firm and our management personnel 
have no reportable disciplinary events to disclose. 
For additional information on whether or not a 
financial professional has any disciplinary history, 
please visit Investor.gov/CRS. 

Conversation Starters 
 As a financial 

professional, do you 
have any disciplinary 
history? For what 
type of conduct? 

Additional 
Information  

P&A operates in an open office environment, and our 
employees work holistically as a team. We feel that this office 
design creates constant opportunity for team members to 
grow in knowledge and develop lasting relationships with our 
clients. When you hire P&A as your investment advisor, you 
hire us as a whole and therefore are not restricted to speaking 
with one individual unless you desire.  
Please visit www.pittand.com for more information about our 
firm or to download our ADV Part 2A and ADV Part 2B. For 
more information or to request a copy of the relationship 
summary, please call (402) 328-8800 or (800) 897-1588.  

Conversation Starters 
 Who is my primary 

contact person? Is he 
or she a 
representative of an 
investment advisor or 
broker-dealer? Who 
can I talk to if I have 
concerns about how 
this person is treating 
me? 
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